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MTHE indications «re that 2 major
dispute is looming in connec-
tion with gramophone records and
their use for broadcasting purposes.
A summary of the position which
appears in another column shows
that the negotiations which have
been proceeding in Awustralia be-
tween the representatives of the
Gramophone Companies and the
. broadcasting stations have {failed. It
is further announced that the
Gramophone Companies state their
terms for the use of records for
broadcasting purposes to be: (1) a
- fee of 2/6 for each performance of
such records as the broadcasting sta-
tions are permitted to use; (2) a
Himitation as to the number of times
an individual record may be put
over the air. These terms naturally
are unacceptable to the broadcasting
stations, particularly the “B” class
stations, which are dependent for
their revenue, not upon any propoi-
tion of listeners’ fees, but upon re-

venues derived from advertising .

Following upon the failure of nego-
tiations, representations have heen
made to the Postmaster-General of
the Commonwealth, Mr. Fenton,
and in all likelihood the battle will
be transferred to the political arena
in order .that the politicians may
exercise such guardianship as is
possible over the interests of broad-
casting companies and listeners.
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ANOTHER phase of the situation

is its possible reaction upon the
Australian Performing Right Agso-
ciation. This association always
claimed in the past that it possessed.
by agreement with similar associa-
tions elsewhere, approximately 95
per cent, of the copyright of all
musical wotks of the world. and al-
though it would appear to have al-
ways successfully evaded the neces-
sity of giving absolute proof of its
claims, it has had sufficient backing
in the letter of international law to
“get away with it.” Up to the time
of the Gramophone Companies
making their claim, it was assumed
that the payments made to the Per-
forming right Association, in vir-
tue of agreements entered into both
in Australia and New Zealand,
covered the situation. Apparently
it does not, so that the Australian
Performing Right Association may
well be called upon for an explana-
tion of the position, and may have
to face a reduction in the royalities
paid it if the gramophone people
want a separate “cut” for them-
selves. An indication of this has al-
veady been given in Australia, and
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the Association, alive to its own in-
terests, has made representations to
the Australian Cabinet that its copy-
right fees should not be reduced,
claiming that they were fair and
equitable. Listeners, however, are
more valuable politically than the
Performing Right Association, and
if the issue is to be fought in politi-
cal circles, the Association may well
have to accept a lower percentage of
the revenue it has hitherto extracted
from broadcasting.

-
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SO far as the Gramophone Com-
panies are concerned, it may be
accepted that those companies which
have been issuing the more expen-
sive records have suffered recently
compared with their earlier suc
cesses. Just how far that reduction
in. their turnover is due to the
general depression, or to the actua!
practice of indiscriminate broad-
casting of their records of which
they complain, is a matter for argu-
ment. Up to the time when the full
weight of the depression fell upon
the community, listeners who liked
a record and were able to buy it,
bought it for their own personal
pleasure. Now, however, primarily
hecause of the depression and not
through any lack of desire to per-
sonally possess the record they want,
many people are finding it impos-
sible to give full rein to their tastes.
In those circumstances it is natural
that the Gramophone Companies are
finding their revenues suffer, and
are seeking avenues for reimburse-
ment. Their obvious course is to
seek to control broadcasting by the
demands they have formulated.
Those. demands are far beyond
broadcasting in either Australia or
New Zealand, and an adjustment
must be affected in the interests of

radio.
- *

THE gramophone organisations

concerned in the present de-
mand are the H.M.V., Columbia
and Parlophone Companies. Each
of these companies in-the past has
been extremely well paid by the
public for the services rendered it.
Dividends of so sky-high a charac-
ter as in these days of depression to
read like the dreams of Aladdin
were paid, and relatively recently
H.M.V. and Columbia, for purposes
of economy and self-interest, merg-
ed their forces in a seventeen-mii-
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lion-pound amalgamation.  Their
sharcholders in the past have thus
done extraordinarily well, but if
other gramophone companies are
prepared to enter the lists and ren-
der service at lower prices, then
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there is no reason why listeners

should yield too mwuch under pres
sure of the present attack. And that
raises a point that is now being dis
cussed in trade circles in Britain
and of which an indication is given
in oyr news article bearing on this
situation on another page. The view
advanced is that radio broadcasting
has created a tremendous new mar-
ket for the sale to individual listen-
ers of gramophone records of num-
bers which they liked. But this is
essentially a low-price market. Hun-
dreds and thousands of listeners
have had their musical taste lifted
and enlarged by radio. The process
is continually going on, and the
listener hy simply following his
taste and passing from one class of
musical attractiont to another, is de-
veloping futo a gramophone record
buyer of great-importance. The
gramophone record is thus playing
a notable part in gradually breaden-
ing the field of music. This in-
fluence cannot be better put than
by this summary of the viewpoint of
a big retailer of records in London
A great number of inquiries, he
states, come from customers who
ask for certain numbers because
“they have heard them on the wire-
less.” Finding the number in stock
available only in the form of high-
priced records, these customers re-
fuse to buy because they cannot
afford to pay that price.  Some-
times they buy a cheaper record be-
cause they were wanting to take one
home for some special occasion, but
more often than not the inquiry
does not lead to a sale at all. Accord-
ingly in his organisation, said the
dealer, he had adopted the practice
of recording such inquiries, and im-
mediately the particular number de
sired became available in a cheaper
record, he produced it to the custo-
mer, and in nine cases out of ten
effected a sale.
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"THAT statement clearly shows the

new market created for gramo-
phone records by broadcasting. But
it'is to be noted that it is a cheap
market, and that the price-paying
capacity of the purchaser must be

' met. This point has been noted by
many of the smaller and alert
gramophone companies at Home,
and has led to the production of
many cheaper records. Those con-
cerns, by meeting the buying power
of the market ,have been doing well,
and are not complaining of the in-
fiuence of broadcasting on their
business, The producers of these
cheap records, of course, have not
hitherto been able to secure those
high-class artists and combinations
of musical performers which tig
ruore powerful manufacturers hage
been able to hold to themselves By
the power of their purse. But that
position is passing. The wall of
exclusiveness which has hedged
round the inner circle of perform-
ers is gradually being broken down.
To-day there is an ‘abundance of
really first-class orchestras, singers,
instrumentalists and dance bands
available for record purposes. The
price of these is within the scope of
the manufacturers of cheaper re-
cords, and consequently the product
can he issued to the public at a price
much below that of the more exclu-
sive oganisations. To-day by its
very magnitude this demand for
popular music is enabling the manu-
facturer. concerned to raise .the
quality of his offering, and it by no
means follows that cheap records
to-day are poor records. Many of
them are exceptionally good, both
-in the quality of music made avail-
able and in the actual quality of the
record itself,
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TT comes back to the old question
of supply and demand. The
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gramophone and radio have mutual-

ly widened the circle of music
fovers. In so doing they have
broadened the market for perform-
ers and increased the supply of
capable musicians. That extra s{p-
ply of performers has broken doyn
the ring of exclusiveness, and 4o
cheapened the cost of producti

By cheapening the cost of producing
records, lower prices have been ex-
tended to the public, and that new
price level in its turn has again
broadened the buying market
Having regard to all the circum-
stances, therefore, considerable
caution should be exercised by those
guarding the interests of listeners
in entering into any hard and fast
agreement with the Gramophone
Companies vegarding the payment
of royalties and the acceptance of
hard and fast conditions. While the
standard of the cheap recordings
available may niot as yet be quite up
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